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James Helba, Jr. v. Commissioner of Internal Revenue, 87 T. C. 983 (1986)

Transactions entered solely for tax benefits and lacking economic substance are
considered shams for federal income tax purposes.

Summary

James Helba, Jr. , as general partner in four limited partnerships, facilitated the
purchase of videotaped productions at a cost of approximately $2. 3 million each.
The partnerships paid a small portion in cash and the rest via notes guaranteed by
limited partners, with the possibility of converting to nonrecourse under certain
conditions. The Tax Court found these transactions to be shams lacking economic
substance,  primarily  designed for  tax benefits,  and ruled that  the partnerships’
claimed basis in the videotapes was invalid. The court also held that additional
interest under section 6621(d) was applicable due to the substantial underpayment
resulting from these tax-motivated transactions.

Facts

James Helba, Jr. , a certified financial planner with no prior experience in video
production, was the general partner in four limited partnerships that purchased
videotaped  productions  from  entities  controlled  by  Lawrence  Scheer.  Each
partnership paid about $230,000 in cash and executed notes for the remaining $2.
07 million, which were guaranteed on a pro rata basis by limited partners. These
notes  could  convert  to  nonrecourse  if  certain  contingencies  occurred.  The
partnerships were sold to investors primarily interested in tax benefits, and Scheer
controlled the transaction terms and production arrangements. The productions,
including children’s series and Shakespearean plays, generated minimal revenue
compared to the significant tax losses claimed by the partnerships.

Procedural History

The Commissioner of Internal Revenue determined deficiencies in Helba’s federal
income taxes for the years 1979 through 1981. Helba petitioned the Tax Court,
which found the transactions to be shams lacking economic substance. The court
also  ruled  on  the  applicability  of  section  6621(d)  for  additional  interest  on
underpayments attributable to the partnerships’ basis overstatements.

Issue(s)

1. Whether the transactions between the partnerships, executive producers, and
producers were tax shams lacking economic substance?
2.  Whether  the  underpayments  were  attributable  to  tax-motivated  transactions
under section 6621(d)?

Holding
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1. Yes, because the transactions were structured solely for tax benefits without
economic substance,  as  evidenced by lack of  arm’s-length negotiations,  inflated
purchase prices, and the parties’ lack of intent to enforce the terms of the notes.
2. Yes, because the underpayments were attributable to valuation overstatements of
the  partnerships’  basis  in  the  purchased  property,  which  were  considered  tax-
motivated transactions under section 6621(d).

Court’s Reasoning

The court applied the principle that transactions lacking economic substance and
entered solely for tax benefits are shams for tax purposes, referencing Knetsch v.
United  States  and  Falsetti  v.  Commissioner.  The  court  found  no  arm’s-length
dealings, as Helba did not negotiate purchase prices, which were set by Scheer. The
court also noted the absence of credible evidence supporting the reasonableness of
the purchase prices and the partnerships’ reliance on Scheer’s control. The court
highlighted the unrealistic interest rates implied by the notes and the lack of intent
to  enforce  them,  further  supporting  the  sham nature  of  the  transactions.  The
offering memoranda focused heavily on tax benefits rather than economic viability,
and the court found the appraisals used by Helba unconvincing. The court also
applied section 6621(d) due to the substantial underpayment resulting from the
valuation overstatements.

Practical Implications

This decision underscores the importance of ensuring transactions have genuine
economic substance beyond tax benefits. Legal practitioners should advise clients to
engage in arm’s-length negotiations and ensure that transaction prices reflect fair
market value. The case also serves as a reminder of the potential for additional
interest  under  section  6621(d)  for  underpayments  attributable  to  tax-motivated
transactions. Businesses and investors should be cautious of structures designed
primarily  for  tax  advantages,  as  they  may  be  disregarded  for  tax  purposes.
Subsequent  cases  have  cited  Helba  to  distinguish  transactions  with  economic
substance from those considered shams.


